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Email: hydesales@tcc.on.ca
www.hydebrothers.com

1-800-461-6089 • 519-263-2605

Hensall, Ontario (Hwy #4 just south of Hensall)

VERS-T260 RC 230 HP, 2016,
DELUXE 6 SCV’S DUALS, HI
FLOW...............................$169,900

MF RX3855 REAR TRANSPORT
RAKE, 27’ WW, CENTRE OR RIGHT
DELIVERY, ROTOR FLEX....... JUST IN

JD 1770 12R30,
2010, dry fert,
mech drive, vac,

cross augers, pneumatic DP,
1800 monitor, 7000 acres

Was $95,000
Cash $85,000

VERS-T375 4WD, 390 HRS, STD
TRANS, NO PTO OR
3PTH............................... $189,000

KU B2650 CAB, AIR, LOADER,
BOWER, BLADE, 85 HRS,
2018..................................JUST IN

KU M7060 HYD SHTL, 70 HP, LDR
M21, 2400 HRS, R-3
TIRES................................$42,900

WILRICH QX 36’ C SHANK, 7” SPACING,
4 ROW COIL TINE, REAR HITCH & HYD’S
VERY CLEAN............................. $39,000

KINZE 3500 USED, VAC,
8-16,LIQ FERT, 4000 SER
UNITS ........................FIELD READY

KINZE 3500 NEW DRY CROSS
AUGER MECH

BEST PRICE OF THE SEASON

KINZE 3500 NEW INTERPLANT
MECH NO-TILL
BEST PRICE-TRADES ACCEPTED

KINZE 3600 NEW, DRY, MECH
METER, NO TILL, MARKERS

DRAW PIN PLANTER

OFFERS WELCOME ON THESE ITEMS
NH T6030 2008, 4WD 1900 HRS, CLEAN, CASH AND CARRY .................. $59,000

CIH 7220 155 HP, 8300 HRS, DUALS, PWR SHFT, GOTTA GO .................. $59,000

NH T8-390 290 HP, 1900 HRS, DUALS, VERY CLEAN, SPECIAL.............. $159,000

NH L220 SKID STEER, HAND & FOOT, 340 HRS, REDUCED...................... $35,900

CIH 1083 CH SER# JJC0241557, SELLING AS, FOB HENSALL................... $7,900

CIH 4300 40’ C SHANK 3 BAR COIL TINE NEW SWEEPS ......................... $19,000

CIH 4800 30’ C TYNE, REAR HITCH, COIL TYNE HARROW ......................... $6,000

CIH 4800 27.5’ C SHANK, 3 BAR COIL TINE, KNOCK ON ......................... $10,500
Prices good until April 30, 2019

SBusiness

Organic growers push for
crop insurance improvements
BY JEFFREY CARTER
Ontario Farmer

of an operating line to our grain 
buyers? Sometimes we do that 
when we agree to these deferred 
timelines.”

Brander advised growers to 
keep their sales agreement 
paperwork and, for further pro-
gram details suggested they 
visit the Agricorp website.

There is good reason for 
organic farmers to be interested 
in the GFPB program, given the 
failure of Homestead Organics 
in Eastern Ontario.

Carolyn Young, executive-
director of the Organic Council 
of Ontario, didn’t talk about the 
Homestead situation specifi-
cally but said the organic indus-
try, while growing, still faces 
challenges as its supply-chain 
develops. This, in part, explains 
why deferred payment agree-
ments have been part of the 
industry, she said.

Also discussed at the meet-
ing, although Brander and Van 
Ankum came to talk about the 
GRPB program, was produc-
tion insurance.

While the exact numbers are 
unknown, it’s estimated just 30 
per cent of organic growers who 
are eligible actually subscribe to 
the program.

The reason may be the level 
of coverage available. While 
prices for organic commodities 
are much higher than the con-
ventional counterparts, pro-
ducer insurance payouts are 
based on the conventional 
numbers.

Dean Tiessen of Essex 
County, Jeff Yeandle of Oxford 
and others suggested the higher 
value of organic crops should be 
reflected in the coverage pro-
vided under production insur-
ance, going as far as to suggest 
they would be willing to pay a 
premium over conventional 
rates.

Young said that there is likely 
upwards of 45,000 acres of 
organic production spl it 
between corn, soybeans, spelt 
and wheat in Ontario. Citing a 
buyer survey that was con-
ducted in 2018, the average 
price paid for winter wheat was 
$13 a bushel, double the price of 
conventional.

Prices for corn, soybeans and 
food grade soybeans were even 
stronger at an average price of 
$12, $25 and $30 per bushel, 
respectively. Organic yields, 
however, were significantly 
lower, from about 60 to 70 per 
cent that of the average conven-
tional yields.

A change was made to pro-
duction insurance in Ontario 
benefiting organic growers 
although the change will not be 
retroactive to 2018 in which 
corn acres, conventional and 
organic alike, were damaged by 
DON (deoxynivalenol). 

On March 18 the government 
announced improvements to the 
salvage benefit that take into 
account the higher costs farm-
ers face as DON levels increase, 
with organic corn now included.

Organic farmers from across 
Ontario had several ques-

tions – and a suggestion – for 
two speakers at a grower day 
hosted by Beechwood Agri-
Services in Ailsa Craig on April 
11.

Fielding questions concern-
ing crop insurance and the 
Grain Financial Protection 
Board program were Agricorp 
employee Debbie Brander and 
Henry Van Ankum, a member 
o f  t h e  G F PB  b o a r d  of 
directors.

Brander emphasized the 
importance of understanding 
how the GFPB program, which 
protects farmers in the event of 
buyer insolvency, works and 
said anyone who fails to receive 
a payment in a timely manner 
shouldn’t be complacent.

“I cannot stress enough the 
importance of calling us,” she 
said.

If a buyer fails to meet its pay-
ment deadline for one farmer, 
others may be in the same situ-
ation, Brander said. Better that 
a call is made before what may 
be a small problem grows worse 
and, perhaps, affects other 
farmers.

The GFPB program, which 
Agricorp administers and over-
sees, involves a licensing agree-
ment for buyers and oversight as 
well. Farmers selling grain 
should only sell to licensed buy-
ers if they want protection under 
the program.

Growers should also be aware 
that there’s a program time limit 
in order to have full coverage 
under the financial protection 
system. Upon delivery, they 
should be paid within 10 trading 
days or, if the commodity is 
being stored by the buyer, 
within five trading days.

Under either scenario, farm-
ers are eligible for 95 per cent of 
approved claims.

However, when farmers agree 
to a deferred payment option 
with a buyer, the level of cover-
age drops. If the deferral is for 
one to 45 calendar days, the 
maximum level of coverage is 
just 50 per cent and coverage 
falls further for longer deferral 
periods to the point that no cov-
erage at all is available through 
the program.

Deferred payment timelines 
increase the level of risk expo-
sure, Brander said.

“Do we need to be a provider 

Beechwood Agri-Services has built its organic business 
over the years to become one of Ontario’s larger buyers. 
The company hosted a grower meeting in Ailsa Craig on 
April 11.

Poeme Manigat of Missis-
sauga has been appointed 

to a two-year term on the Ani-
mal Care Review Board. He is 
an employment standards offi-
cer and the Ministry of Labour 
and Labour and a Jurilinguist 
Legal Consultant at Law Soci-

ety of Upper Canada.
Karen Restoule, who previ-

ously worked as director of the 
Justice Sector and Senior Polit-
ical Advisor of Legal Affairs 
with the Chiefs of Ontario, has 
been appointed to a term that 
ends Dec. 31.

Two appointed to animal care board


